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This document contains certain forward-looking statements, relating to Rhinomed Limited’s (Rhinomed) business which can  
be identified by the use of forward looking terminology such as “promising,” “plans,” “anticipated,” “will,” “project,” “believe,” 
“forecast,” “expected,” “estimated,” “targeting,” “aiming,” “set to,” “potential,” “seeking to,” “goal,” “could provide,”  “intends,”  
“is being developed,” “could be,” “on track,” or  similar expressions or by express or implied discussions regarding potential filings 
or marketing approvals, or potential future sales of the company’s technologies and products. Such forward-looking statements 
involve known and unknown risks, uncertainties and other factors that may cause actual results to be materially different from any 
future results, performance or achievements expressed or implied by such statements. There can be no assurance that any existing 
or future regulatory filings will satisfy any specific health authority and other health authorities requirements regarding any one 
or more product or technology nor can there any assurance that such products or technologies will be approved by any health 
authorities for sale in any markets or that they will reach any particular level of sales. In particular, managements expectations 
regarding the approval and commercialization of the technology could be affected by, among other things, unexpected clinical 
trial results, including additional analysis of existing clinical data, and new clinical data; unexpected regulatory actions or delays, 
or government regulation generally; our ability to obtain or maintain patent or other proprietary intellectual property protection; 
competition in general; government, industry, and general public pricing pressures; and additional factors that involve significant 
risks and uncertainties about our products, technology, financial result, and business prospects. Should one of more of these risks  
or uncertainties materialize, or should underlying assumptions prove incorrect, actual results may vary materially from those 
described herein as anticipated, believed, estimated or expected. Rhinomed Is providing this information as of the date of this 
presentation and does not assume any obligation to update any forward-looking statements contained in this document as a  
result of new information, future events or developments or otherwise.



ONE IN FOUR PEOPLE1 WILL HAVE  
A PROBLEM BREATHING THROUGH  
THEIR NOSE.  
 
WE HAVE CREATED AN ELEGANTLY 
DESIGNED AND PATENTED PLATFORM 
THAT SOLVES THIS PROBLEM IN  
MULTIPLE SITUATIONS.

DURING EXERCISE

1JENSON. M, MALM. L. DEFINITION, PREVELANCE AND DEVELOPMENT OF NASAL OBSTRUCTION. ALLERGY. 1997; 52 (SUPP/40): 3-6
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THE GLOBAL SLEEP MARKET IS AWAKENING
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SIGNIFICANT PRESSURE ON COSTS

HYPERCOMPETITION

NO SIGNIFICANT INNOVATION

INCREASING PUBLIC AWARENESS

THE MARKET IS BEING REDEFINED



SLEEP JOURNEY

WE START WITH  
BREATHING

ALONG THE WAY PEOPLE WILL 
SUFFER FROM:

•	 SNORING
•	 NASAL OBSTRUCTION
•	 NASAL CONGESTION
•	 POOR SLEEP
•	 ANXIETY
•	 LOW ENERGY

MANY WILL EVENTUALLY 
BE DIAGNOSED WITH SLEEP 

DISORDERED BREATHING

BUT THEY STILL CAN’T 
BREATHE THROUGH  

THEIR NOSE

THEY WILL BE 
OFFERED CPAP

60%+ WILL HATE IT1
SOME WILL BE 

OFFERED MAD’S

STOP  
TREATMENT

1WEAVER, TERRI E AND GRUNSTEIN RONALD R. “ADHEARENCE TO CONTINUOUS POSITIVE AIRWAY PRESSURE THERAPY”. PROCEEDINGS OF THE AMERICAN THORACIC SOCIETY, VOL 5, NO. 2 (2008), PP. 173-178
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1WEAVER, TERRI E AND GRUNSTEIN RONALD R. “ADHEARENCE TO CONTINUOUS POSITIVE AIRWAY PRESSURE THERAPY”. PROCEEDINGS OF THE AMERICAN THORACIC SOCIETY, VOL 5, NO. 2 (2008), PP. 173-178



BUILDING A CUSTOMER BASE

BREATHING 
ISSUES

NASAL 
OBSTRUCTION

PRIMARY SNORING SEVERE SNORING SLEEP APNEA

CHRIS FROOME SHANNON ROWBURY EMILY GIANNOPOULOS JENNY CHAPMAN MARK PACHACZ



BUILDING A DISTRIBUTION CHANNEL

PERFORMANCE BIKE
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GROWTH DRIVERS

•	 Scale in store numbers in 
Australia, USA, Canada 
and UK – Target: 13,000 
FY17

•	 Premium in-store 
experience and presence 
– Drive sell-through

•	 Establish mute 
technology as the entry 
point to the global sleep 
category

•	 Leading provider of 
content that informs and 
educates

•	 Curate an active and 
vibrant community and 
conversation

•	 Become the preferred 
solution for nasal 
obstruction by Doctors 
and Dentists

RETAIL ONLINE CLINICAL



THE TECHNOLOGY PLATFORM

IN MARKET

SPORT AND EXERCISE

OTC SNORING

NASAL OBSTRUCTIONMILD TO MODERATE OSA 
PHASE 1 – COMPLETE
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FILTRATION

2014

2015/6

2015/6
INPEAP

DECONGESTION
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NASAL STENT PLATFORM
60 PATENTS
13 GRANTED

57 DESIGN PATENTS

IP
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WHO IS RHINOMED?

BOARD & 
MANAGEMENT

OFFICES

RON DEWHURST 
CHAIRMAN 

JUSTINE HEATH 
CFO

MELBOURNE 
AUSTRALIA

DR ERIC KNIGHT 
NON-EXECUTIVE DIRECTOR 

NAIRY BAGHDIKIAN 
MARKETING

BRENT SCRIMSHAW 
NON-EXECUTIVE DIRECTOR 

MICHAEL JOHNSON 
CEO

SHANE DUNCAN 
SALES

CINCINNATI 
USA



FINANCIAL PROGRESS

•	 Market Capitalisation - $18 million

•	 Shares on Issue - 812,971,551

•	 Cash on Hand - $2.6 million

•	 Production Capacity - 3.9m units/p.a.

TOP FIVE SHAREHOLDERS
1.	 Kroy Wen - 8.72%

2.	Merril Lynch Nominees - 5.99%

3.	HSBC Custody Nominees - 3.30%

4.	Abingdon Nominees - 2.57%

5.	Fifty Second Nominees - 1.88%

$0.432m

$1.011m



MICHAEL JOHNSON, CEO
e. mjohnson@rhinomed.global

t. +61 3 8416 0900
www. rhinomed.global
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