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IMPORTANT NOTICE AND DISCLAIMER

You must read the following notices before reading or making any use of this document or any information contained in this document. By continuing to read, use or otherwise act on this document, you agree to be bound by the following terms and
conditions, including any modifications to them. The information in this document has been prepared in good faith by Rhinomed Limited ACN 107 903 159 (Rhinomed). Rhinomed has prepared this document based on information available to it to
date. No representation or warranty, express or implied, is made by any person as to the fairness, accuracy, completeness or correctness of the information, opinions and conclusions contained in this document or any other information provided by
Rhinomed, its respective affiliates or related bodies corporate (as that term is defined in the Corporations Act 2001 (Cth) (Corporations Act) or their respective officers, employees, directors, partners, representatives, agents, consultants or advisers
(each a Limited Party and together, the Limited Parties) or any other person otherwise provides to you. To the maximum extent permitted by law, neither Rhinomed, their respective affiliates or related bodies corporate accepts any liability including,
without limitation, any liability arising from fault, negligence or omission on the part of any person, for any loss, costs or damage arising from the use of this document or its contents or otherwise arising in connection with it. This includes for any
indirect, incidental, consequential, special or economic loss or damage (including without limitation, any loss of profit or anticipated profit, fines or penalties, loss of business, or anticipated savings, loss of use, business interruption or loss of goodwill,
bargain or opportunities). This document has not been lodged with ASIC, or otherwise.

Summary information

This document contains summary information about Rhinomed and its activities which is current as at the date of this document, unless otherwise indicated. The information in this document remains subject to change without notice, and Rhinomed
is not responsible for updating, nor does it undertake to update, it. This presentation should be read in conjunction with Rhinomed's periodic and continuous disclosure announcements lodged with the Australian Securities Exchange, which are
available at https://www.rhinomed.global/investor-information/ or www.asx.com.au.

Risk Factors

An investment in Rhinomed securities is subject to known and unknown risks, a number of which are beyond the control of Rhinomed. Rhinomed does not guarantee any particular rate of return or the performance, nor does it guarantee the
repayment of capital from Rhinomed or any particular tax treatment. When making their investment decision prospective investors should make their own enquiries and investigations regarding all information in this document, including but not
limited to the assumptions, uncertainties and contingencies which may affect future operations of Rhinomed and the impact that different future outcomes may have on Rhinomed.

No Liability

The information contained in this document has been prepared in good faith by Rhinomed however no guarantee representation or warranty expressed or implied is or will be made by any person (including Rhinomed and its affiliates and their
directors, officers, employees, associates, advisers and agents) as to the accuracy, reliability, correctness, completeness or adequacy of any statements, estimates, options, conclusions or other information contained in this document.

To the maximum extent permitted by law, Rhinomed and its affiliates and their directors, officers employees, associates, advisers and agents each expressly disclaims any and all liability, including, without limitation, any liability arising out of fault or
negligence, for any loss arising from the use of or reliance on information contained in this document including representations or warranties or in relation to the accuracy or completeness of the information, statements, opinions, forecasts, reports
or other matters, express or implied, contained in, arising

out of or derived from, or for omissions from, this document including, without limitation, any financial information, any estimates or projections and any other financial information derived therefrom. Statements in this document are made only as
of the date of this document unless otherwise stated and the information in this document remains subject to change without notice. No responsibility or liability is assumed by Rhinomed or any of its affiliates for updating any information in this
document or to inform any recipient of any new or more accurate information or any errors or mis-descriptions of which Rhinomed and any of its affiliates or advisers may become aware.

Forward Looking statements

This document contains certain forward-looking statements, relating to Rhinomed Limited’s (Rhinomed) business which can be identified by the use of forward looking terminology such as “promising,” “plans,” “anticipated,” “will,” “project,”
“believe,” “forecast,” “expected,” “estimated,” “targeting,” “aiming,” “set to,” “potential,” “seeking to,” “goal,” “could provide,” “intends,” “is being developed,” “could be,” “on track,” or similar expressions or by express or implied discussions regarding
potential filings or marketing approvals, or potential future sales of the company’s technologies and products.

Such forward-looking statements involve known and unknown risks, uncertainties and other factors that may cause actual results to be materially different from any future results, performance or achievements expressed or implied by such
statements. There can be no assurance that any existing or future regulatory filings will satisfy any specific health authority and other health authorities requirements regarding any one or more product or technology nor can there any assurance that
such products or technologies will be approved by any health authorities for sale in any markets or that they will reach any particular level of sales.

In particular, management's expectations regarding the approval and commercialization of the technology could be affected by, among other things, unexpected clinical trial results, including additional analysis of existing clinical data, and new clinical
data; unexpected regulatory actions or delays, or government regulation generally; our ability to obtain or maintain patent or other proprietary intellectual property protection; competition in general; government, industry, and general public pricing
pressures; and additional factors that involve significant risks and uncertainties about our products, technology, financial result, and business prospects.

Should one of more of these risks or uncertainties materialize, or should underlying assumptions prove incorrect, actual results may vary materially from those described herein as anticipated, believed, estimated or expected.

Rhinomed Is providing this information as of the date of this presentation and does not assume any obligation to update any forward-looking statements contained in this document as a result of new information, future events or developments or
otherwise.

Not Financial Product Advice

This document does not it constitute financial product advice or take into account your investment objectives, taxation situation, financial situation or needs. This document consists purely of factual information and does not involve or imply a
recommendation of a statement of opinion in respect of whether to buy, sell or hold a financial product. An investment in Rhinomed is considered to be speculative in nature. Before making any investment decision in connection with any acquisition
of securities, investors should consult their own legal, tax and/or financial advisers in relation to the information in, and action taken on the basis of, this document.

Copyright

The information contained within this document is copyright by Rhinomed 2021
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RHINOMED CORPORATE OVERVIEW

ASX: RNO; OTCQB: RHNMF

Melbourne, Australia based medical device company specialising in Key Metrics
novel wearable nasal medical technology.

Market Cap ~AUS70m
Our novel medical device platform technology has applications in Current Stock price AS0.27
consumer health, diagnostics and nasal drug delivery Shares on issue 254 m
Our existing CE Mark, FDA and TGA registered nasal products have been Top 20 Investors 77%

worn comfortably and safely since 2016 with over 30 million nightly
user experiences.

Extensive IP portfolio — including over 60 patents and over 50 design
patents.

This year we welcomed medical pioneer Prof John McBain to the board.

Board and Management

Top Investors

Mr Ron Dewhurst Chairman
Mr Whitney George (US) 40.0%

Mr Michael Joh CEO and M ing Direct

riviichael Johnson and Managing Lirector Prof John McBain (Aust) 17.9%
Assoc Prof. John McBain Non-Executive Director Mr Ron Dewhurst (Aust) 5.8%
Mr Brent Scrimshaw Non-Executive Director Citicorp Nominees 2.2%
Dr Eric Knight Non-Executive Director HSBC Custody Nominees 2.1%
Mr Sean Slattery CFO and Company Secretary
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DELIVERED TOP LINE GROWTH IN A PANDEMIC YEAR
NEW TECHNOLOGY LINES ALREADY IMPACTING REVENUES IN FY22

$3,565
$3,286

Revenue Revenue Revenue Revenue  Sales Orders e Sales order book in FY22Q1 exceeds entire FY21 Revenues
FY19 FY20 FY21 FY22 Q1 FY22Q1

$ '000 e Continued growth as we build our presence in global pharmacy
e Revenues continue to grow despite pandemic effect on pharmacy

foot traffic

$3,895

e Revenues + 9% PCP

e Gross margins maintained ~ 70%

e Record FY22 Q1 revenues

¢ New Rhinoswab program released in FY22 Q1

¢ Already delivering revenues and strong order book
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KEY HIGHLIGHTS IN CONSUMER HEALTH
STRONG PROGRESS ACROSS THE BUSINESS

#1 INTERNAL NASAL + 210%

DILATOR Shipments to USA in last 26
In the USA TS

+ 46%

Shipments to US in last 562
weeks

+117% 3x + 15%

UK sales growth PCP

Shipments to Amazon US in last Growth in Amazon US revenues
52 weeks over 2020
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CONSUMER HEALTH




RHINOMED’S CONSUMER HEALTH TECHNOLOGY
SOLD GLOBALLY ONLINE AND THROUGH LEADING PHARMACIES

BB ,%ﬁa. @ B 56
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STRATEGIC PILLARS

EXECUTING GROWTH STRATEGY

Category leadership Ecommerce excellence Brand leadership

*Market research in US, UK
and Australia

* Approx. 66%+ households
have a snorer

*Lack of defined
snoring/sleep category in
retail

*Major opportunity in US,
UK and Australian markets

*Creating a destination
category with our retail
partners

*3 x growth in Amazon US
revenues

*Expanding into UK and
European market via
Amazon

*Relaunch of Direct to
Consumer (DTC)
ecommerce site in US

*Expansion of DTC site to
global market

*Opportunity for significant
growth via ecommerce

. J
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*Mute as #1 nasal dilator in
us

*Recognised as trusted
brand and leading voice in
sleep

*Working closely with
clinicians and researchers

WebMD

.

TODAY

Health

sLEEp
AWARD
WINNER
2021
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THE GLOBAL PANDEMIC HAS HAD A SIGNIFICANT IMPACT ON CONSUMERS
TRADITIONAL RETAIL CHANNELS ARE FACING CHALLENGES

RETAIL

e  Global foot traffic declined significantly in pharmacy/drug store CVS to close about 900 stores over
next three years, as it shifts to digital

e  Foot traffic remains depressed in pharmacy and drug store strategy

9:56 AM £5T | UPDATED AN HOUR AGO

MalieRg. 002000000 W f ¥ in &=
--------------
THE WALL STREET JOURNAL. Subscrive | Signin i
US. Politics Economy Business Tech Markets Opinion Books&Arts RealEstate Life&Work WSJ. Magazine Sports Q o S PO—  that il close about 500 stores over the o
BUSINESS POINTS next three years, as it adjusts to shoppers who are buying more ues
online.

Walgreens Says Pandemic Hurting Visits to Pharmacies

Gains from delivering Covid-19 vaccines likely offset by pandemic restrictions and people skipping
routine care, drugstore chain says * Store closures will start in spring 2022, the company said.

* The drugstore chain said it will focus more of its efforts on digital
growth and turning its stores into health-care destinations,

Boots annual profit/loss

£437Tm

£388m

£317m

~£258m

' ' ' ' '
2016 2017 2018 2019 2020
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THE PANDEMIC ACCELERATED THE MOVE ONLINE
OUR FOCUS ON BUILDING OUR ONLINE PRESENCE IS DELIVERING A 3 FOLD RETURN

Amazon Weekly Units; 13 Sep 2020 to 14 Nov 2021 W
6000
mute
5000 u e
4000
3000
2000
1000 - R Rhinomed Limited Mute Nasal Dilator for Snore
Reduction, Assorted | Anti-Snoring Aid...
*ook A A v 3,906
0 $14.99
0 10 20 30 40 50 60 70

Amazon Best S_el_lers

Best Sellers in Sleep & Snoring Aids
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WHILE AMAZON DOMINATES THE ONLINE LANDSCAPE

WE CONTINUE TO BUILD A DIRECT RELATIONSHIP WITH OUR CUSTOMERS

*  New presence on-line that will allow us to build a relationship directly

with our customers
. Attract new customers
. Gather customer data

musie

mu:e

Better Sleep Starts with

the Nose

You want to breathe more, snore less, and sleep better.

That's why we created Mute.
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KEY 2022/23 TARGETS

CLEAR, DEFINED, MEASURABLE

Our consumer health business will continue to grow via:
* Growing and owning the sleep/snoring category in our core markets
* Expand our success with US Amazon & DTC (online) into new markets — EU and UK

* Build the snoring category with our key retail partners in the US to make it a destination category

CURRENT PRODUCTS NEW PRODUCTS

Focus: Sleep/Snoring

Grow Amazon US * Sleep products with CBD
Re-launch DTC in US * Expanded anti-snoring line up
Updated packaging for Retail

CURRENT MARKETS

UK, EU, and AUS

) . 0 Sports
J Expand Amazon into EU, UK . .
NEW MARKETS 0 Roll out DTC globally . ;ﬁgfg:on

Expand Retail
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THE RHINOSWAB PROGRAM

March 2020:
Building off the Rhinomed
nasal wearable
technology platform

July 2021
User studies confirm high
levels of comfort, better
performance vs.
traditional swabs

December 2020:
Clinical validation begins
via partnerships with
leading researchers

Australia — VIRDL, St.
Vincent’'s (Melbourne)
Netherlands — CWZ,
Radboud UMC

September 2021

Shipping products to first
customers in Australia

August 2021
Production facilities in
Melbourne, Australia

online

Jan — June 2021

Regulatory approvals with
US FDA, Australian TGA,
European CE mark

April 2021
Production of Pediatric
Swab

FROM CONCEPT TO FIRST CUSTOMER WITHIN 18 MONTHS

November 2021

Bringing Production online
in China

Shipping to European
markets
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NASAL SAMPLES ARE REQUIRED FOR TESTING AND DIAGNOSIS

BUT TRADITIONAL NASAL SWABS HAVE MAJOR PROBLEMS

EXISTING NASAL SWABS

U Existing nasal swabs are uncomfortable

O Collection/sampling process is not
standardized

O Collection/sampling process requires a
healthcare worker administration

0O Collection/sampling process requires a one
healthcare worker per ‘patient’

U Existing nasal swabs have limited load
capacity

U Existing nasal swabs have limited load time

U Existing nasal swabs have both limited load
capacity and time

ISSUE

Causes testing reluctance

Compromising sample integrity

Current swabs bring significant labor cost
and PPE costs
Puts Healthcare worker at risk of infection

Labour intensive

Slows down the testing process

Risk of poor yield - Compromising sample
integrity

Risk of poor yield - Compromising sample
integrity

Increases risk of invalid result with Rapid
Antigen testing

RHINOMED | *
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STANDARD NASAL SWABS CAUSE DISTRESS TO CHILDREN
A MAJOR CAUSE OF STRESS, ANXIETY AND TESTING RELUCTANCE

A national poll undertaken taken by the Royal Children’s Hospital Melbourne (n=367)
*  79% of children exhibited distress associated with the testing process

*  74% of parents may avoid having their children tested due to fears that a covid

test will be stressful, painful or uncomfortable their child

*  30% of parents indicate these worries are very likely to stop them from taking

their child to have a test.

*  80% of parents with children 0-5 years and 75% of parents with children aged 5 -
13 years are concerned about the possibility of pain, discomfort or distress

associated with testing

RCH NATIONAL

Child Health POLL

COVID-19 testing in
kids: Wi onc ;

Poll report

https://www.rchpoll.org.au/polls/covid-19-testing-in-kids-what-concerns-parents/
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RHINOSWAB JUNIOR
THE WORLD’S FIRST NASAL SWAB DESIGNED SPECIFICALLY FOR CHILDREN

. Based off novel Rhinoswab design — compatible with PCR and Rapid Antigen Tests
. Reduces testing related fear and anxiety in children and their parents \
. Empowers children to take their own sample under supervision
. Pivotal Clinical trial with MCRI at the RCH Melbourne — underway N

. Trial seeking to show superior sample collection, less intrusive, more comfortable & minimal pain
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CLINICAL TRIALS AND USER STUDIES

COMPREHENSIVE DATA SUPPORTING SUPERIOR PERFORMANCE

Victorian Infectious Diseases Reference Laboratory (VIDRL)

Spiking study validating non inferiority with standard nasal swab

|4l

User Study
In human study showing strong preference for Rhinoswab when compared to traditional nasal swabs

|4l

Yield Study

In human study validating superior yield capture when compared to traditional nasal swab (1.4x @ 15 secs)

CWZ (Netherlands)
In ICU, clinic and testing centres — non inferiority when compared to traditional nasal swabs

MCRI & Royal Children's Hospital Melbourne
Validating user preference and clinical performance versus traditional nasal swabs

A 4
| stVincent'sHospital Melbourne |

St Vincent's Hospital Melbourne
Validating user preference and clinical performance versus traditional nasal swabs and saliva
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RHINOSWAB - THE SUPERIOR SWAB FOR RELIABLE SELF-COLLECTION
A NEW ‘STANDARD SETTING’ RESPONSE TO SAMPLING FOR RESPIRATORY DISEASE

{ Greater surface area for

antigen tests

I ¢ @ T

Global sales to

government &
Clinically validated private users

Easier to use, t Reduces costs of labour, PPE etc,
great?r comfo . lowers HCW infection risk
97% painless rating

WEARABLE NASAL TECHNOLOGY

larger sample size
Standardised collection, FDA, TGA and CE
highly repeatable registered
L/ N
. LN \ ‘ ) X Works with
Self collection, \ X ¢ G molecular and
anywhere R N




RHINOSWABS WORK WITH RAPID ANTIGEN AND PCR PLATFORMS
DELIVERING A SUPERIOR AND STANDARDISED SAMPLING PROCESS

Molecular RT-PCR testing platforms

-
<D

Antigen Point of Care testing platforms

W1
f
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THE PANDEMIC HAS INCREASED THE NUMBER OF USE CASES
MAKING USER EXPERIENCE A CRITICAL SUCCESS FACTOR

* Over 4 billion tests* have been carried out globally to date.
* US-714 million
* Europe 1.4 billion
* Asia—1.5 billion

eHospitals
eHealthcare clinics
*Place of

Post Covid - Employment
testing sites *Schools
eTransport
eHome

eetc

eHospitals
eHealthcare clinics
*Govt testing centres

Pre pandemic [ElzlesielS Pandemic -
- testing sites eHealthcare clinics testing sites
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WHAT DOES TESTING LOOK LIKE GOING FORWARD?

HARVARD UNIVERSITY HAVE SET THE STANDARD

» High vaccine environments will continue to test frequently
» Harvard University have developed a testing cadence
» Testing cadences are determined by several factors, including vaccination status and infection rates in the local community

* High frequency testing is much more palatable with Rhinoswab solutions.

Anyone living on campus - undergraduates 3 x per week

Undergrads living off campus 1 x per week 2 x per week
Grad students 1 x per week 2 x per week
Faculty/staff with regular presence 1 x per week 2 x per week
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RHINOSWAB IS FOCUSED ON TWO KEY STRATEGIC CHANNELS
CLEAR VALUE ADD FOR EXISTING AND EMERGING TESTING PLATFORMS

. Initial sales to NSW Health Pathology (1 million swabs) and Victorian Department of Health ( 1 million swabs)

. Large pipeline of short- and medium-term opportunities in both Australia and in global markets.

Pathology - PCR Testing

Reduces testing reluctance, lowers labor and PPE costs, drives economic efficiencies.
Targeting:

* Government (National, State and Local) Healthcare services

¢ Pathology Laboratory companies

¢ Large Institutions

* Distributors of consumables to Hospitals, Healthcare systems and Path labs

Rapid Antigen Testing kits
- <. * RATs lack differentiation, a better user experience will win. Swab use lacks standardisation impacting RAT
u F outcomes
c
/ " * Indiscussion with a number of Rapid Antigen Test kits companies regarding:

¢ The inclusion of the Rhinoswab and Rhinoswab Junior into their test kits

— * Sale of combined kit through RAT co’s existing channels and into Rhinomed'’s existing global retail
pharmacy network

WEARABLE NASAL TECHNOLOGY

Regulatory approvals in Australia and Europe



NEAR TO MARKET PRODUCTION STRATEGY
FLEXIBLE AND SCALABLE PRODUCTION CAPACITY

* Global Supply chains experienced significant pressure over the course of the pandemic. This continues to be an issue.
* Rhinomed is building out a global production network with a 100 million swab production capacity:

* Established an Australian based production facility in Keysborough, Victoria

*  From November we are bringing online our existing Chinese production partner

*  Scoping two additional production sites in the UK and the USA which will come on line in 2022

WEARABLE NASAL TECHNOLOGY



RHINOMED OUTLOOK
KEY CATALYSTS

+  Consumer health business is rebounding:
+ Continued growth from US market through existing retail and online channels
+ Expansion in US and UK retail and into Europe via online - Amazon and DTC
« Rhinoswab and Rhinoswab Junior roll out:
» Significant pipeline of opportunity that we are currently pursuing
+ Agreements with regionally focused distributors targeting Global and local Pathology (PCR) labs
* Agreements to Integrate both Rhinoswabs into Rapid Antigen Test kit platforms
+ Significant operational leverage as revenues grow:
« Record FY22 Q1 revenues of $1.7m
+ FY22 Q1 Sales order book that exceeds entire last year revenue base
» Potential for licensing deals for medical device, diagnostic and nasal drug delivery

« Target of 70%+ gross margins across the business
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MICHAEL JOHNSON
CEO

mjohnson@rhinomed.global

www. rhinomed.global

RHINOMED
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